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October 6, 2004
Asian Markets Present Opportunities


Profound changes in the past 25 years have resulted in China becoming an important player in the economic and international trade arenas. 

Since the late 1970s, when leader Deng Xiaoping took power and opened the country to international trade and laid the foundation for rapid development, China has experienced massive growth. 

"Twenty-five years ago," according to  Qiu Xuejun, deputy consul general of the China Consulate of San Francisco, "China’s gross domestic product was $147 billion; in 2003, it was $1.4 trillion, a tenfold increase." 

China is now the world’s seventh largest economy. Foreign trade has increased dramatically, Xuejun said, going from close to $200 billion in 1997 to $850 billion last year, making it the fourth largest trading nation in the world. 

With the United States being China’s third largest exporting market, the two countries are becoming increasingly important trade partners, Xuejun said. However, he said, there are outstanding issues, including the current trade imbalance in China’s favor. 

Sheridan Tatsuno of Aptos-based Dreamscape Global, a provider of market research, business strategy and other services that has helped many companies expand into Japan and China, gave tips to breaking into the Japanese information technology market, which he said will reach $260 billion in 2009. 

"China is a hard market to crack if you’re not willing to do the homework," he said. 

Specific tips included finding a Chinese partner or adviser, studying Chinese market trends and visiting Shanghai with a consultant. 

Based on requests from our customers, we ventured into China & Taiwan, three years ago and today are importing products on a regular basis and providing tremendous cost savings to our customers. 

We have developed contacts with suppliers in China & Taiwan and can provide products from any industry, including machine tools, foundries, machine shops, general industry, plastics, packaging as well as retail products. 

Please contact us for assistance and start discussions for your future requirements.

Sid Siddiqi
President 
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